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 Inimplementing BI, hospital officials face KM challenges - Link
« Connectivity - The Achilles Heel of Remote Knowledge Web Work - Link
» Ten Things You Need To Know About Managing Knowledge - Link


https://www.kmworld.com/Articles/Editorial/Feature/In-implementing-BI2c-hospital-officials-face-KM-challenges-73965.aspx
https://www.elsua.net/2013/06/10/connectivity-the-achilles-heel-of-remote-knowledge-web-work/?year=2013&monthnum=06&day=10&page
https://www.forbes.com/sites/stevedenning/2012/05/31/ten-things-you-need-to-know-about-managing-knowledge/?sh=47308cdb118f
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Tips for writing a script

In this article, we'll focus on tips important
to remember when writing a script. Your
organization/business decided to produce
some sort of video clip and now comes
the most important stage. This stage lays
the foundation on which the video clip is
based: the script.

( To full article >
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Story of a scar

A group is a complex system in which
subterranean life flows. In order for us group
directors to successfully promote an ambiance of
Knowledge Sharing, development, growth and
mutual consultation we must pay attention to the
unseen aspects.
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https://www.kmrom.com/post/tips-for-writing-a-script
https://www.kmrom.com/post/story-of-a-scar
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Bl 3.0

The term BI3.0 refers to a Business
intelligence that enables the use of
characteristics of Social Media in its wide
definition. Functionality of social media, as
information sharing, collective decision
making, personalized information, all
assist the users in receiving important
insights regarding business activities. Such
insights cannot be achieved via classical
BIl, based only on data.

< To full article >

“Vastly entertaining and informative.” —FORBES.COM 4
THE #1 NEW YORK TIMES BUSINESS BESTSELLER

AUTHOR OF DRIVE AND A WHOLE NEW MIND

D ﬁ N | E I_ To Sell is Human - Book Review
In Daniel Pink's 2012 book, he redefines
salesmanship, asserting that everyone is a

| | P | K salesperson. He explores the evolving sales

®
landscape, contemporary salesperson

-I-O S E LL | S characteristics, buoyancy in the face of rejection,

and the importance of clarity, offering three key

H UM E N sales skills.

THE SURPRISING TRUTH
ABOUT MOVING OTHERS



https://www.kmrom.com/post/bi-3-0
https://www.kmrom.com/post/to-sell-is-human-book-review
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